
The State Liquor System:
Efficient and Generating Revenue

 An important source of revenue: In fiscal year 2009, 
gross sales in the state liquor store system were $848.8 
million, with a projected annual growth rate of 3%.

 More revenue than in deregulated states: The net 
return to state and local government in fiscal year 2009 
was $332.7 million. This profit pays for essential state and 
local government services. On average, liquor control 
states like Washington return about twice the revenue of 
non-control states. 

 A modern and efficient system: Washington’s highly-
automated distribution center moves 18,000 cases per 
day to the state’s 315 state and contract liquor stores.

The State Liquor System:
Social Benefits and Public Safety
The current liquor store system successfully balances revenue growth with public safety and health. 
Unlike what a deregulated system would offer, the state system ensures:

 Moderate consumption: Studies show alcohol consumption is 5% - 20% percent less in states 
with controlled systems like Washington, as compared to states like California where liquor 
sales are deregulated. 

 No incentive to sell to minors: The WSLCB’s 94% no-sale-to-minors compliance rate is the 
highest in the nation. The private-sector compliance rate for alcohol sales is much lower, with 
rates ranging from 76% to 84%.

 Coordinated enforcement and licensing: Our liquor control system ensures that licenses are 
only granted to law-abiding citizens. Close coordination between enforcement and licensing 
further protects public safety by ensuring that the Liquor Control Board can act quickly to 
restrict or cancel a license for illegal activity.  

The State Liquor Store System:

Generating Revenue,
Protecting the Public

For decades, certain interests 
have been pushing to 
deregulate state liquor stores 
— even though these stores are 
one of the few areas where the 
State actually makes money. 

Time and again, offi cial task 
forces have found that this will 
not make more net revenue 
for the state. In addition, the 
resulting increase in harm 
to public safety would be 
signifi cant.

Recently, a new round of attempts to deregulate the state liquor stores has surfaced. Contrary to claims 
made by the backers of deregulation, there is not significant money to be made by such a move. But 
the loss of control and incentive to increase sales would seriously affect public health and safety.

Contact: Sarah Cherin, Governmental Relations Director, UFCW 21, scherin@ufcw21.org or 206-854-2126.
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